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The information contained in this presentation is provided by Bluesphere Ventures Inc., dba Bluesphere Ventures, (“Bluesphere” or the “Company”) for informational pur-
poses only and does not constitute an offer to sell or arrange to sell, or the solicitation of an offer to sell, securities of Bluesphere. Such offer or solicitation may only be 
made by means of delivery of a confidential subscription package or other appropriate disclosure which contains a description of the material terms (including, without 
limitation, risk factor, conflicts of interest, fees and charges, and tax implications) relating to such investment and only in those jurisdictions where permitted by applicable 
law. 

This presentation contains forward-looking statements. These forward-looking statements are not based on historical facts but rather on Company management expec-
tations regarding future growth, results of operations, performance, future capital and other expenditures (including the amount, nature and sources of funding thereof), 
competitive advantages, business prospects and opportunities. Statements in this presentation about future plans and intentions, results, level of activity, performance, 
goals or achievements or other future events constitute forward looking statements. Wherever possible, words such as “anticipate”, “believe”, “expect”, “may”, “could”, 
“will”, “forecast”, “potential”, “intend”, “estimate”, “should”, “plan”, “predict” or the negative or other variations of statements reflect managements’ current beliefs and 
assumptions and are based on information currently available to the Company management. Certain risk factors may cause actual results, level of activity, performance 
or achievements to differ materially from those implied by forward looking statements. These factors should be considered carefully, and prospective investors should not 
place undue reliance on the forward-looking statements. Although the forward-looking statements contained in this presentation are based upon what the Company 
management believes to be reasonable assumptions, investors cannot be assured that actual results will be consistent with these forward-looking statements. These 
forward-looking statements are made as of the date of this presentation, and the Company assumes no obligation to update or revise them to reflect new events or 
circumstances. 

An investment in Bluesphere is speculative and involves a high degree of risk and should be considered only by persons who can afford to sustain a loss of their entire 
investment and to hold their interests in Bluesphere until its dissolution. There is no secondary market for the interests and none is expected to develop. The fees and 
expenses charged in connection with this investment may be higher than the fees and expenses of other investment alternatives and may reduce profits, if any. 

This presentation is confidential and should not be disseminated to persons other than the recipient hereof, save for persons directly involved in the recipient’s analysis of 
this investment opportunity. The information contained herein is not investment advice and is not intended to be used as the basis for making an investment decision. 
The views, opinions and advice provided in this presentation reflect those of the individual presenters, and are provided for information purposes only. 

The presentation has been prepared without taking into account the investment objectives, financial situation or particular needs of any particular person. No representa-
tion or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this 
presentation. To the maximum extent permitted by law, none of Bluesphere nor its directors, officers, employees or agents, nor any other person accepts any liability, 
including, without limitation, any liability arising out of fault or negligence, for any loss arising from the use of the information contained in this presentation.

DISCLAIMER
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Executive Summary

Developing 5MW 
Standalone Battery 
Storage Systems in New 
York and the Northeast.

Strategy: Invest in the development up to 
receiving an interconnection
agreement.

Exit Plan: Sell the project to long-term asset 
owners at the Notice to Proceed (NTP) stage.
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Lorem ipsum

Why Battery Storage is Crucial Today

Increasing demand for grid stabilization due to 
intermittent renewable energy sources. 

The Northeast faces increasing demand for 
grid stability and reliability, making battery 
storage essential for balancing supply and 
demand. 

Battery storage mitigates intermittency issues 
of renewable energy sources, providing a 
dependable backup during peak demand 
periods.

Market Overview

Grid Reliability Regulatory Support: 

Favorable policies and incentives promoting 
energy storage adoption.

Market Growth: The energy storage market is 
projected to grow exponentially, driven by the 
transition to renewable energy.



Robust Market for 5MW 
Battery Storage Projects
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Energy Transition: New York and the Northeast are leading the 
charge in transitioning to renewable energy.

Incentives and Grants: Significant government incentives, tax 
credits, and grants for battery storage projects.

Capacity Needs: Growing demand for energy storage to 
manage peak loads and provide backup power.

Technological Advancements: Improved battery technologies 
reducing costs and enhancing efficiency.
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Why Invest in Battery 
Storage Development?

Strong demand from utilities and 
independent power producers for 
turnkey energy storage solutions.

High Demand
Selling projects at NTP stage 
offers a lucrative exit with 
reduced operational risk.

Attractive Exit
Standardized 5MW systems allow 
for scalable investments and 
portfolio diversification.

Scalability

Immediate market readiness 
ensures quicker returns on 
investment.

Market Readiness
Energy storage systems help reduce peak demand charges, lowering 
overall energy costs for utilities and consumers including building 
owners. Enhanced grid efficiency and reduced transmission losses 
translate to long-term economic benefits.

Economic Incentives



Lorem ipsum

Why Invest in Battery Storage in New York?
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Ambitious Energy Storage Targets:
• 6 GW by 2030: Significant growth potential.
• Current Progress: Only 5% achieved by end of 2023, 
indicating vast opportunities.

Incentivized development and future-proofing

Supportive Financial Framework
• Index Storage Credit (ISC): Provides consistent revenue 

through NYSERDA payments over 15 years.
• Competitive Bidding: Proper strike prices ensure project 
profitability and competitiveness.

Ambitious Energy Storage Targets:
• 6 GW by 2030: Significant growth potential.
• Current Progress: Only 5% achieved by end of 2023, 
indicating vast opportunities.



Strategic Development Plan

Site Identification & Acquisition: Lease 
agreements, easements, or options 
for site rights.

Off-taker PPA (Power Purchase 
Agreement): Contracts with buyers of 
the electricity.

Design & Engineering Documents: 
Layouts, electrical diagrams, and 
structural analyses.

Interconnection Agreement: Allows 
the project to feed power into the grid.

Pre
Development

Securing Deals: Requires around 
$20,000 for initial development.

Financing Options: Access to 
Wall Street funds, debt lenders, 
and private investors.

Sell Entitled Project: Option to sell 
the project to investors looking 
for 10-12% IRR.

Notice to
Proceed 

(NTP)

Procurement and Construction: 
Purchase equipment and manage 
construction.

Commissioning and Final Approval: 
Ensure proper installation, get 
inspections and final permits.

Investor Interest: Higher due to 
reduced execution and 
construction risks, targeting 7-9% 
IRR.

Permission to
Operate

(PTO)
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Why Long-Term Asset Owners 
are Investing?

Stable Cash Flows: Battery storage projects offer predictable and 
stable revenue streams.

Long-Term Contracts or Revenue Programs: Varies by area, but can 
include PPA’s, demand response, capacity, VDER and other long-term 
programs.

Diversification: Battery storage adds diversity to renewable energy 
portfolios, enhancing resilience. Many solar operators are now 
allocating to BESS. 

Reduced Costs: For behind the meter projects, building owners can 
reduce energy costs, generate lease / rental income and capture 
other incentives.

Tax Credits: Federal ITC for stand-alone battery storage did not exist 
before the IRA, making it more attractive than ever to own such assets
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Bluesphere Energy Strategy

Site selection, design, 
planning, permitting, 
and interconnection.

Avoiding the 
complexities of 

construction and 
operation.

Emphasis on the early 
development phase 
where most value is 

generated.

5MW projects under a 
distributed generation 

mandate to avoid 
lengthy utility-scale 

queues.

Expertise in early 
development work, 

which is a bottleneck for 
many asset owners.

Readiness to sell 
projects at Notice to 

Proceed (NTP) / Ready 
to Build (RTB) stages.

Strong relationships with 
utilities, regulators, 

technology providers, 
engineering firms, 
industry experts, 

investors in long-term 
power assets, and other 

financial investors. 

Focusing on “De-risked” 
projects that have made 
it to the NTP phase which 

are very valuable and 
move quickly to those 
who want to own and 

operate.

Development 
Focus

Value 
Creation

Operational 
Efficiency

Strategic
Partnerships

Innovative
Approach

Our Unique Value Proposition



Reserve Funds Required by Lender 

Assets
Contract Value (NPV EBITDA)

Debt Service Reserve Account 
Debt Payment Account 

Capital Equipment 
Major Maint. Reserve Account 

Total Assets 

Capital Plant 

AP: Corp Income Tax Due 

Liabilities 
Senior Term Debt 

Tax Losses 
Taxable Income 

Total Liabilities 
Tax Losses Carried Forward 

Equity 
Total Liabilities & Equity 

$ 6.95
$100.77

$ 3.80
$ 1.90

$ 56.50
$ 1.25

$ 170.22

$ 6.00

$ -

$ 61.53

$ 81.95
$ 4.87 

$ 61.53
$ 77.08

$ 108.70
$ 170.22
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Our Team
Gouran was one of the earliest investors in blockchain technology, backing several key development companies in their early stages. 
In the past, he’s co-founded several successful ventures across a number of sectors - most notably Nuovotal and Jazinga (telecom-
munications), Home Jinni (consumer electronics), and Gamesquare (esports). He studied Pure Mathematics and Theoretical Physics at 
the University of Western Ontario.

Gouran’s marked history of successful ventures forecasts significant promise for Bluesphere Ventures. By creating a global exchange 
for a rising trend, Gouran aims to leverage his cohesive background as a catalyst for Bluesphere Ventures’s revolutionary technology 
and seamless integration.

Shidan Gouran

Soleymani has served the last two decades as a Founding Partner at Lynx Capital Partners, a private software development firm spe-
cializing in providing infrastructure for automated trading platforms. His wealth of experience lends itself to Bluesphere Ventures throu-
gh industry-leading technology and a deep-rooted understanding of investment exchanges. His educational background includes a 
BBA in Finance from George Washington University and an MBA from Hofstra University.

Soleymani co-founded Bluesphere Ventures because he spotted a trend before the investment world caught up - much like he did 
with Lynx Capital. Through his leadership, Bluesphere Ventures demands excellence through all facets of the company, with the focus 
being advanced technology

Eddie Soleymani
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Amir Shuja has focused on the risk and financing for renewable energy production projects across multiple technologies for 10years. The
economics of these on-site power assets benefited from his arranging long term carbon attribute, energy off take contracts with quantified internal
energy synergies. Mr. Shuja brings over 25 years of extensive experience in capital markets, structured products and wholesale finance to Lease
Advisory Group. Mr. Shuja works with partners, capital providers and project participants to screen, assess, model and structure the renewable energy
and energy efficiency projects. Mr. Shuja leverages his network across finance and engineering to optimize returns and manage/mitigate risk.

Prior to joining Lease Advisory Group, Mr. Shuja served as senior risk management and finance leader managing functions and building teams,
processes, systems across global banking institutions for 20years.

Amir Shuja

Dustin Muscato is a seasoned finance professional and corporate advisor with nearly 20 years of private equity, credit, project finance, engineering, executive 
leadership and management experience. He has managed investments and provided strategic counsel to approximately 50 companies and organizations across 
many industries and sectors. 

In 2021, he launched Green Street Advisory, combining his investment and management experience, deep industry expertise and extensive network of contacts to 
actively advise companies and investors on strategic growth initiatives, primarily in the broad sector of energy transition.  
Previously, Dustin was a Director at a NYC-based alternative asset management firm, where he was responsible for building and managing a $75M energy-focused 
private equity investment portfolio and a $165M direct lending portfolio. In total, he executed on over $200M in investments across more than 20 transactions and 
successfully exited 2 private equity positions and 16 credit positions. During his tenure Dustin was responsible for the restructuring of multiple investment positions 
resulting in successful outcomes for the companies and investors. 

Dustin co-founded the University at Buffalo Committee for Socially Responsible Investment. He serves on the Boards of Monarchy Ventures and Trade Tech AI and 
has previously held Board Director positions with six companies including Energy Professionals, Erus Energy (3x Inc. 5000), Greenwave Energy, and others. He was 
also an early advisor to SparkFund, an Energy Impact Partners portfolio company. 

He earned a B.S. in electrical engineering from the University of Buffalo. Dustin is an avid skier, triathlete, and a dedicated father. 

Dustin Muscato

Our Team

Site selection, design, 
planning, permitting, 
and interconnection.

Avoiding the 
complexities of 

construction and 
operation.

Emphasis on the early 
development phase 
where most value is 

generated.

5MW projects under a 
distributed generation 

mandate to avoid 
lengthy utility-scale 

queues.

Expertise in early 
development work, 

which is a bottleneck for 
many asset owners.

Readiness to sell 
projects at Notice to 

Proceed (NTP) / Ready 
to Build (RTB) stages.

Focusing on “De-risked” 
projects that have made 
it to the NTP phase which 

are very valuable and 
move quickly to those 
who want to own and 

operate.
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Gerrard deLisser has led the development of large scale solar and battery energy storage projects both as entrepreneur and
corporate executive leader for over 15years. Most recently, he led global business development and sales at American Battery Solutions. Prior to that
Mr. deLisser was leading the business and project development for the major renewable EPC Miller Brothers. In his roles, Mr. deLisser oversaw
origination, project management and development for project assets alongside creation of complex partnerships, contract structuring and economic
modeling.

Prior to joining American Battery Solutions, Mr. deLisser served in the wholesale and retail consumer products industry for 30years across C-Suite
general management, strategic finance and business operations roles. He was focused on transformation, sales, marketing and profitability.

Gerrard deLisser

Howard Ulep has led Lease Advisory Group for 15years and is an industry leader in clean energy investing, bringing over 35 years of
extensive experience in project development, structuring, contract negotiation and delivery. Mr. Ulep oversees partnerships with vendors, contractors,
regulators and private sector capital providers alongside other clean energy market participants to bring capital investment into attractive renewable
energy and energy efficiency projects across numerous technologies, notably solar power and energy storage. Mr. Ulep’s network of relationships
across the energy industry facilitates rapid project development while anticipating bottlenecks and potential flaws.

Prior to founding and leading Lease Advisory Group, Mr. Ulep served large technology and equipment finance corporations. These included ITEL
Corporate and Key Equipment Finance based in Washington, D.C. He also served US Government agencies as contractor, founded information
technology companies and mentors disadvantaged businesses.

Howard Ulep

Our Team
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Eddie Soleymani
Phone: (302) 261-3765
Email: info@bluespherecarbon.com

C O R P O R A T E
C O N T A C T




